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Question Swipefile 
The questions below are worded to work for products but with a slight change they can 

also be used if you offer a service, training or workshops: 

1. What was your primary reason for buying this product? 

2. What are three benefits of this product? 

3. What was the hurdle that might have stopped you from buying this product? 

4. What did you discover after buying this product? 

5. What is a problem you have faced while using our product, and how did you 

overcome it? 

6. Describe how you used to do things before buying this product. How did things 

change after a few weeks of using the product? How do you feel now after 

using the product for a month? 

7. What specific feature did you like most about this product? 

8. Would you recommend this product? Why or why not? 

9. Now that you have been using it for a while, what one thing does this product 

do, that no other similar product does? 

10. If you could tell someone thinking about buying the product anything, what 

would you tell them? 

11. Did you have any “ah-ha!” moments while using the product? 

12. If you were talking to someone else in your industry, what would you tell them 

about our product? 

13. Anything else you’d like to add? 

Once you start getting your perfect testimonials you’re going to 

want a way to organize them so you can find the best fit for any 

sales page, landing page or opt-in form. The best way to manage 

your testimonials is with Thrive Ovation. Click Here to learn more 

about the best solution for testimonial management. 

https://thrivethemes.com/ovation

